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Free Case Analysis (570)408-9880 

ABOUT MY OFFICE 

 
If you have not heard of me until now, there’s good reason 

for that.  I don’t rely on flashy advertising or giant yellow 

page ads to generate business.  I don’t handle every type 

of case under the sun, nor do I represent every client who 

walks in the door.  I don’t run a personal injury “mill”.  And 

for sure, I don’t allow paralegals, legal assistants or 

inexperienced attorneys to handle your case.  I personally 

handle each case from start to finish, giving it the 

attention it deserves.     

 

As you will see, my office is a bit different from the rest. 

 

My practice is focused on personal injury cases and 

insurance cases.  Each year I accept only a small number of 

cases.  This allows me to devote more time, resources and 

attention to you and your case in order to achieve, what I 

believe are, better results.   

 

It’s always been my philosophy that handling a high 

volume of cases, even if they are small cases, does not do 

any justice for my clients.  Do you want to be one of those 

clients who wonder whether your case was sold short, or 

resolved for less than fair value, just so the attorney could 

close the file and move onto the next?  Or, would you 

rather walk away knowing that your lawyer did everything 

he or she could possible do for you and your case? 

 

I don’t treat clients like commodities.  I’ll tell you up front 

whether you have a case that’s worth pursuing.  I’ll even 


